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5 Things to Do After a 
First Meeting With a 
Major-Gift Prospect



 1. Thank the prospect immediately
Want to be better organized? Visit philanthropy.com/resources for details about this and other tools.
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 2. Respond using the donor’s preferred form of communications
 3. Update your database with a report on the meeting
 4. Debrief relevant colleagues
· What kinds of questions did the donor ask?
· What really resonated with the donor?
· Did the potential donor dismiss anything that fundraisers should avoid suggesting again?
· If you met in the donor’s office or home, what did you observe?

 5. Prepare for next steps.
· [bookmark: _GoBack]Set up another meeting or arrange a behind-the-scenes tour to give the donor a better understanding of a project.
· Plan to call the potential donor in a month.
· Send the donor articles related to your conversation.
· Invite the donor to an upcoming event.


image1.emf











5 Things to Do After a

First Meeting With a
Major-Gift Prospect

1. Thank e prospect immedtatey

) 2 Respond

1 3.Updst your dstaboss witharport o the masting

) 4. Dabrit evant cloy

Wha rety escted i o
D kit ayon s shdd

1 5. Propar for nxtsepe.

e dan e g of ot
Pl cal h plnta doror 1 a i

Wan o e bt arganzad’ i iy conifesurces o et abou s e .



